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What is Ride N Go

Ride N Go is a local 
transport service dedicated 

to assisting people in 
navigating the city safely and 

securely.

Our team is comprised of 
community members who 
understand the area well.

We build meaningful 
relationships with our 

passengers, treating them 
as friends helping friends.

We go above and beyond for 
those we assist—ringing the 
doorbell, reminding them of 

their items, and providing 
help with entering and 

exiting the vehicles.

We offer scheduled 
appointments, ensuring that 

the same driver is paired 
with the same rider.



Our Valued 
Customers
Youth Transportation
Children aged 8 and above enjoy our dependable and 
secure transportation services for school and various 
activities.
Senior Services
Our services assist seniors with medical visits and 
routine errands, promoting their independence and 
connectivity.
Individuals with disabilities transportation
People with disabilities depend on our convenient  
transportation solutions to meet their needs.
General Commuting
General members seeking transportation for both 
short and long durations consider our services vital for 
their daily commutes and travel.



Information about our offering 

• Charge based on mileage ratus. 

• Maintain regular communication with 
the rider, their family, and the office.

• All trips are organized through our 
software.

• Wait for the rider to arrive at the 
designated location.

• Assist with personal belongings such 
as walkers, suitcases, and groceries.

• Same driver for the same rider.

• Invoices are issued electronically for 
billing purposes.

• Continuous support is provided to 
drivers, families, and riders.

• Active participation in the community.

• A genuine Friend helping Friend 
philosophy.

• We devise solutions for our friends.

• We link individuals to various 
community services.



What advantages come with being a Franchisee of 
Ride N Go?

• An established community services 
organization with a solid reputation

• Capability to offer services tailored to the 
specific needs of your community

• A robust support network from the Ride N Go 
headquarters

• Tools for scheduling, website management, 
and effective communication

• Support and resources for marketing
• A validated and efficient business model

• Five days of training held in The Woodlands, 
TX, including practical, ride-along, and hands-
on experience.

• Opportunity to schedule rides by the third day 
of training and commence driving by the sixth 
day

• Three days allocated for follow-up and 
continuous training within 90 days after 
opening

• Well-defined procedures and policies
• A model of friends supporting friends 



What methods will I use to create revenue? 
Engaging with the community via social media
 and word-of-mouth will significantly aid in
 business expansion. This service is crucial
 and expect your phone to be quite active.

How many drivers will we require? 
Start with two drivers, including yourself 
and another person. During the training phase, 
we will address when to add more drivers. 

What is the daily, monthly/yearly target. 
The minimum goal is daily 866./26,000 monthly/ 
312,000 year.  You should be able to hit 26.000 a 
month between the 3-4 month of business.
( depending on you and your determination. 
  Breakdown on the next few pages.

What are the costs associated with each ride?
Each ride is charged based on a mileage range. In The 
Woodlands, the typical cost for rides for seniors or 
children is $27.00.

Can we set our own prices/services , or are the rates 
predetermined?
You have the flexibility to set your own rates; Ride N Go 
will share our pricing formula during the training sessions. 
With approval from Ride N Go you can provide services 
that are needed for your community.

How will we compensate our drivers, and what will that 
process entail?
Drivers will be classified as 1099 contractors and will be    
paid based on the mileage radius formula.

  Questions and Answers 



Youth, Seniors and Other ride Rate  
•Your area differs from The Woodlands, so your rates and mix may vary.
•*** The examples you are reviewing are merely illustrative and do not come 
with any guarantees.**

Miles Customer Charge Driver Owner Key notes

1-5 22 10 12 This is just 1 way 

6-10 27 12 15 This doesn’t include 
wait time 

11-15 33 15 18 Or any extra 
services 

16-20 38 18 20 This is for 

Over 20 miles Plus 5 for every 5 
miles over 20 

Plus 2.00 for every  5 
miles
Over 20 

3.00 for every 5 
miles over 20.

Seniors, kids, 
general population 
within the 
community 



What is a good mix of rides to make our mark

• At the outset, you will engage 1 driver, plus 
your self. compensating them as 
independent contractors using a 1099 
agreement.

• You and the driver will be involved in every 
ride.

• Your responsibilities will include marketing, 
convey the narrative, and handle all inquiries 
along with driving. 

• By Sunday evening, you will finalize the 
schedule for your driver(s) and yourself

Drivers Airports 
#of rides 

Kids/
Seniors 
# rides 

Rate 

1 or 2
3 drivers 

4
20

78x4= 312.0
27x 20=540

2 
3 drivers 

6
17

78x6=468
27x 17= 459

3 
2 drivers 

8
9

78 x 8=624
27x9=243

•Your area differs from The Woodlands, so your rates 
and mix may vary.

*** The examples you are reviewing are merely 
illustrative and do not come with any guarantees.**



The necessity for private transportation and 
its expanding market.
• The implementation of new school 

vouchers will enable parents to 
choose their desired educational 
facilities. Nonetheless, the 'new 
school district' will not provide 
transportation services. This creates 
a chance for us to tap into the 
market and help parents facilitate 
their children's commute to and 
from school.

• More seniors are opting for 
independent living, but they may 
feel uncomfortable with driving or 
using larger ride-sharing options.

• As numerous airports undergo 
renovations and travelers face 
restricted transportation options, 
we are well-placed to provide 
crucial assistance at the beginning 
and end of their journeys.

• With more people returning to office 
environments and frequenting 
public spaces, the demand for our 
services is becoming more evident 
as we look to the future.

• Members of the local community 
are eager to support small 
businesses, and your establishment 
is part of that encouragement.



What motivated me to launch Ride N Go, and what 
drives my ambition to franchise it throughout the 
United States?
• In 2019, I identified a necessity to help 

parents, seniors, and people with 
disabilities gain safe and secure access 
to their communities. By improving the 
processes for booking, confirmation, 
pick-up, and drop-off, along with 
building partnerships with local 
organizations, I was ready to share my 
methods and assist others.

• This is an opportunity for you to attain 
financial success by employing local 
talent and empowering community 
members to connect with their 
environment.

• I am eager to discuss further the 
opportunities available for you to 
become a franchisee with Ride N Go.

• Friends helping Friends

• Contact us at 
Brenda.Sarconi@RideNGoServices

• Visit us at RideNGo1.com 

mailto:Brenda.Sarconi@RideNGoServices
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